


From

Mr. M. Rajganesh

IEMS- (International Exposition and Mines Services)
Door No. 10-27,

2" Floor, Jaganatha Nagar

1% Main Road, Arumbakkam,

Chennai — 600010

To
The Honorable Chief Minister of Tamilnadu
Secretariat,

Chennai.

Subject: Requisition to help us in getting the payment from Tamilnadu Stone
Quarry Lease Holder Welfare Association. We have done successfully the Expo-
IMEC’S for them. Hence, in this regard, we seek your help in getting the payment
from them.

. We, IEMS, have been doing completely mining and mining-related events and seminars
for the past 5 years. The following are the points that we would like to highlight: How
successfully we have organized IMEC’5, and the challenges we have encountered in
organizing the event.

. Jayaraman Sir, Chairman, Tamilandu Mines Safety Association, has called and asked us
to organize an event for the mining industry, and according to his guidance, we have
organized the event - IMEC’5 on September 29th and 30", 2024. We have successfully

completed the event.
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The first day event was the Award Ceremony for the Tamilandu Mines Safety
Association.

Mr. Jayaraman called and asked us to organize a seminar and exhibition for two days for
Mining Association, Chennai which has also been executed successfully.

Hence, we started working on the initial step from the end of May 2024, which led to
next four months of June, July, August, and September.

For this event, from my team, 15 members have worked rigorously for the past 4 months.
In addition to this, 50+ vendors have been coordinated, and they have also worked hard
for bringing the best of the expo.

During the close days of the event, i.e., . before 4 days of the event, nearly 250 members
have been deployed and made to work for the entire Expo.

Mr. Balavignesh, with whose guidance and financial decisions the entire event was
executed. He sat with us for 1 hour periodically for the past 4 months for discussing and
finalizing the event targets, financial aspects, and execution of the event. After his
approval only, all the work for the event was initiated and completed successfully.

Mr. Balavignesh and Mr. Jayaraman were both present in the meeting, and they discussed
and finalized the first budget and gave it to us to proceed further.

For the second time, Mr. Balavignesh sir, in his office, Sun X Concrete, OMR, Chennai,
called us and cut short certain finalized budgets from the first approved budget and gave
us. While giving the approval for the second time, Mr. Santhosh Damodaran was also
there with Mr. Balavignesh in the discussion with us.

While that time, they had been working on obtaining GST NO. and creating a current
account for the event, as the Association didn’t have GST and an active Current Account.
There was only an initial investment of 7 lakhs given to us from the Association.

After which, to receive payment from every turn of the event, we have literally gone into
mental turmoil as we had to credit salary and clear vendor payment, and so many things
had been held back because we couldn’t get any payment from the Association. After so
much of struggle in claiming the payment, they have released 4 lakhs only for salary.
After which, we could not get any payment from the Association.

The association didn’t help us or support us in any way for the event in the first initial 3

months. We ourselves started putting in our hard work to initiate and book stalls and
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receive payment for the last three months. And, in contrary, They started working from
Sep 1 onwards, i.e., 30 days before the expo; only vigorously after that, they started
giving payment as there were only 27 days for the event.

We have all the audio recordings of the communication that we had with Mr.
Balavignesh and Mr. Jayaraman .

All the sponsor payment amount was finalized by Mr. Balavignesh only.

We have completely done the follow-up of all the sponsors and responsibly did the
follow-up for receiving the payment from the sponsor as well.

All the payments, both from the sponsors and exhibitors, have all been completely
followed up and received without any problem.

As they didn’t have the GST No., they asked us to collect the payment through another
current account for GST purpose for some months as they didn’t get the GST then. So we
have received the payment and paid GST for the amount received and submitted all proof
to the Association. Still we have all the bills and statements for proof.

Mr. T.R. Kannan, Director of Mines Safety, Tamilnadu , who had been the chief guest for
our past two years of mining exhibition held in various places of Tamilnadu , was
supposed to come for the IMEC’5 but he could not make it due to his schedules.

So he knows how IEMS would work perfectly, and how we do events successfully.

As he couldn’t make it, Mr. Magesh Chatla, Deputy Director of Mines Safety ,
Tamilnadu, graced the event, and he appreciated us for doing all the exhibition work
perfectly. He was happy.

We met Mr.T.R. Kannan sir twice in his office and explained about the event and other
details as well.

We have been transparently updating what IEMS is doing for IMEC’5 regularly.

It gave us so much pressure and pain in making the Association release the payment for
the CTC payment. Even this became possible after we fought a lot for booking the slot at
CTC, else, dates won’t be available with CTC. .

The first day, while production was going on at CTC, the CTC In-charges stopped us
from working and closed the door, which became a big insult. After the information

being passed on to the Association only, they initiated the payment to CTC, and then they



29.

30.

31.

32.

33.

34.

35.

allowed us to proceed with the production work.How much mental pressure we would
have been in.

Modomines and Mr. Balavignesh had some problems with each other in the past , it
seems. So he has already informed us that no stall should be given to Modomines. But
because of sales pressure, a member of the IEMS, named Mr. Ram, has taken a stall with
Modomines.

But seeing the production being done for Modomines, Mr. Balavignesh sir shouted at us
for why we have given stall to Modomines, and he asked us to return the payment to
them to make them get vacated. But we spoke to him for the next two days and obtained
his permission for Modomines to continue.

But while talking in the context of Modomines, he said he would finish off Modomines
and IEMS. Also, he used a statement that IEMS has to come to me for payment, where |
will show who | am and what | am, and the same he is doing now with the payment
settlement, delaying and posing irrelevant question for holding the payment. He has been
dragging the payment and making us suffer, and also, the vendors who worked for us
have been torturing us for payment settlement. We could not answer their calls.

Usually, the Association only is used to invest for the exhibition and entire event, but
here we worked reversely, that we worked hard in obtaining payment from the exhibitor
in the initial period of 3 months, which went up to 35 lakhs, which has been used to
complete all the front-end work.

Actually, we supported them getting the payment of nearly 35 lakhs from the exhibitors
and reduced the burden of initial investment for initiating the exhibition work.

They didn't even consider this, and in turn, Mr. Balavignesh is trying to delay the
payment settlement, of which we are in extreme trouble handling the vendor's payment.
Why this cruelty is shown by Mr. Balavignesh , despite our support rendered with utmost
sincerity for the Expo?

In between, there was a misunderstanding between us and Mr. Balavignesh . Hence |
have sent 23 detailed points of mistakes on Sepllth , 2024 that had been circulated to
Santhosh Damodharan , who when in discussion with Mr.Jayaraman discussed these 23
points with me and agreed that whatever has been mentioned is correct, we will try to

rectify all and focus for the best.
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Mr. Balavignesh , set us the target of 80 lakhs without even taking any initiative of
promotional activity for the event. However, we tried our best and brought it to 55 lakhs
plus without even having any kind of promotional advertisement.

Even the TV Ad started in the second week of September only, which was just before the
two weeks of the event. Thought it didn’t much for revenue generation as it was the close
of the event, it helped that this kind of Expo is happening in the the Chennai Surrounding.
| have spoken to Mr. Balavignesh and told him that the exhibitors’ ultimate motto is to
bring the visibility of their products to the public. If the crowd number is less, how can
we do justice to the exhibitor, from whom we have received the payment? | have also
told him that if there is no crowd, literally it is like cheating the exhibitors on getting the
payment. But still, Mr. Balavignesh didn’t take any serious steps. And it is only Mr.
Jayaraman who took the initiative, understanding the dire need of advertisement for
pulling the crowd; he initiated for TV AD that too, before the two weeks of the Expo. If
this had not been done, we would have been in big trouble.

Facebook promotion was going perfectly, but there was none in the team to understand
the potential of FB promotion. Even in this, we have obtained exhibitors details and are
doing the promotion as an added promotional ad for their product in the name IMEC’5,
for which we still have proof.

We have even obtained what all the benefits the quarry segment could take from
exhibitors, and converted that into Tamil content and promoted it in the FB, which
received a very good response and a huge hit among the quarry and exhibitors sides.

But without even knowing and understanding the potential side of the promotion, Mr.
Balavignsh asked us to stop the FB promotion, and what we have done so far for the FB
was not even paid by the Association.

If their plan was to run the exhibition without spending any money, they might have
revealed their plan so that we would not have gone for CTC, and what could possibly be
done within their given budget, we could have executed the event.

The problem is that they didn’t tell us anything, and in turn, they were cutting the cost
once the work started and delaying the payment process as well, all of which put us in

extreme struggle, and we were like directionless about what to do and what not to do as
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every time they changed their plan and ultimately putting us in constant trouble and
pressure.

The reason for all these is that there was none in the team to plan the budget and direct
the expo.

It was like, they wanted to finish the event with the exhibitor’s and sponsor payment
itself, but they might have told us so that we could have given them a plan, but they
didn't, and because of that, we were in big trouble.

Mr. Balavignesh gave us approval for finalizing many works,. Keeping his approval, we
have finalized many vendors and asked them to work, but in the meantime, he asked us to
stop the activity, and he stopped releasing the payment for work done by the vendors so
far. It is usual, that when we stop the work, naturally the vendors would ask for the
amount that they have spent.

Initially, for making telecalling, he gave us the approval, so we started sourcing out for
telecalling in Hindi and English. On approval, we sourced out and we finished the work.
When the event was close by, i.e., a month before the event, Mr. Balavignesh cut 50% of
the budget, and after a few days, Mr. Jagadeesan sir cut the full budget for the approved
telecalling vendors. By then we have completely finished the telecalling, and we are to
make payment for the telecalling vendors. His wavering mind set put us in trouble in
dealing with telecalling vendors, and now they are calling for the payment. Why is this
giving approval, and after finishing 99% of the work, they are cutting the budget? Who is
responsible for vendors’ payments?

So, we somehow convince and managed to pay them internally. Why we had to take this
much pressure unnecessarily just because of his inconsistent planning.

It is mandatory and essential that we have to provide water bottles to our exhibitors. So
when we asked Mr. Vijayakumar , who was Food In-charge for IMEC ‘5, he said that
there were no water bottles for exhibitors, and he even said that Mr. Jayaraman only
informed this.

So we ourselves spent Rs. 20,000 and bought water bottles and provided the exhibitors as

we dealt with the exhibitors directly in booking stalls.
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We met Mr. Balavignesh three times for the website. He saw all the website content and
agreed for payment as well. But now why is he not settling the payment for the website?
He knows how much we worked hard for the website.

For doing video content for YouTube, Mr. Balavignesh gave approval for 5,00,000. So
we sourced out vendors and started doing the work. In the middle of the work, he reduced
the budget to Rs. 2,50,000 just like that. How can we handle the vendors who have
almost finished their work?

Sazz App is Mr. Balavignesh’s Software Company, for which he asked us to do video
content excellently, and we have also done the video content perfectly.

For FM Promotion, they have asked us to call the vendor concerned; we have also
arranged for the discussion with the association. They finalized the FM promotion with
all the budget. But the very next day, they have cancelled it.

For organizing the Trade Test at Jeevajothi Manadapam, there was a big confusion about
who has to pay for Jeevajothi Mandapam for the Trade Test.

There was an argument and problem between Mr. Rajendran, Manager, Jeeva Jothi
Manadapam, and us for nearly 30 days for the payment, as he insulted us, telling us that
when we could not make the payment, why are you booking for the mandapam for Trade
Test? He argued very badly with our team and insulted us to the core for the payment.
Why do we have to accept this insult and pressure.

For all these, the Association didn’t cast out the financial plan properly, because of which
we had to handle numerous problems.

Even after this entire problem, the Association paid for the Mandapam with only 50% of
the payment. The rest we were managing with the bits and pieces of amount received by
the vendor payment and exhibitors payment. That’s how we have cleared out the
payment. We were completely under pressure in handling the Manager, and it took our
energy, time, and unnecessary pressure to fight and argue.

First two discussions we had with Mr. Balavignesh for the total financial budget. He
himself agreed for certain things and reduced to certain things. So we started working.
After Mr. Balavignesh discussion, Mr. Sugan sat with us for the next two meetings. But
he couldn’t shape much of the financial budget as he didn’t have much experience, and

he couldn’t do anything effectively. Because of these unorganized and inexperienced
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discussions for finalizing the total budget, it took our time and energy, and most
importantly, it gave us pressure and left us on a directionless path as no consistent
coordinator gave us any solid plan and financial budget so that we could start executing
the work. It is natural that once the budget is finalized only, any work can be planned and
started. Finalizing the budget itself takes more time; how can we plan and execute the
work? This is what happened during the event with the Association..

The situation which prevailed with the Association was that anyone can come and change
the plan at any time . As one agrees for some budget, after a few days, another cuts short
it, and another gives us another plan. Like this, finalizing the budget was like a never-
ending process. There was no solid person and solid solution for setting the budget. They
fix only the target, but where are the funds and budget? And how can we start anything?

Before starting the production work, i.e., on September 25, 2024, Mr. Jagadeesh from
Erode came and sat for 2 hours and finalized the budget. It is obvious that No one and no
professionals would finalize the budget before a few days of the event, if that happens,
the quality of the expo will be under great pressure. If such a thing happens, imagine
how the organizers would manage and take pressure in organizing the event, we were in
that condition.

That particular day of Mr. Jagadeesan budget, he reduced 6 lakhs from the previous
budget, for which we had already done the work, and we had to do the payment for the
vendors. Imagine in what condition we would have been there when the 6 lakh is reduced
from the budget. In what kind of mental pressure we would undergone as there were
only 4 days for the event?

This is how the Association has mercilessly treated us without even having any
consideration for the amount of work, energy, and pressure that we have taken and
undergone when every now and then a new person comes and changes the plan and
reduces the budget. If we had done such things like this to the Association, like working
for four months and reducing the budget and changing the plan as and when we wish,
How would the Association proceed further trusting us ?and imagine , the members

involved in the work?
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Mr. Jayaraman only called Mr. Jagadeesan for finalizing the budget, as Mr. Jagadeesan
finalized our previous Coimbatore event budget, which went successfully. So he came to
Chennai to finalize the budget for the Chennai event.

He sat for 2 hours and finalized the budget and approved and signed it. Mr.Jayaram also
agreed for the approved sheet signed by Mr. Jagadeesan.

Mr. Jagadeesan is a very good person who took great responsibility in helping us
obtaining the Coimbatore event payment without any problem.

Mr. Balvignesh initially fixed 1 lakh plus GST for stall booking . We have sold stalls for
only $50,000 plus GST in Coimbatore event. And also, this is the first time that an
exclusive Mining Expo is being organized for the Mining Industry in Chennali, and if we
fix very high pricing for stalls like 1 lakh plus GST, it is very difficult for the medium-
sized companies who would be ready to book stalls for 35k to 45k. So we have given
suggestions to Mr. Balavignesh that medium-sized companies could not buy our stalls if
the pricing was too high. But he denied and stood for only 75k plus GST, because of
which small companies could not participate.

The Association asked us to speak to Wasser Chemical, who took two stalls from us,for
sponsorship for 2 to 3 lakhs. but it seemed to be unprofessional, but still, we asked them,
but they denied it.

Mr. Jayaraman cousin, Mr. Rajesh, - We Serve, a Company took 2 stalls for which no
payment was made. When asked, he said that Mr. Jajaraman would take care of it.

Yatra is a company who booked for a stall, for which they had all the dealings with Mr.
Mr. Jayaraman only for payment, and they closed it.

A micro-level detailed checklist has been shared with all the members of the Association
that includes Mr. Jayaraman, Mr. Balvignesh, Mr. Jagdessan, and Mr. Sugan over
Watsapp. So nobody could claim that no information was passed on to anyone. Along
with this, we have also given the same in printed format in the book form to the
Association, besides mailing it to Mr. Balavignesh and Mr. Jagadeesan.

Mr. Jayaraman and Mr. Balavignesh said that they would deal with certain vendors by
themselves. Those were ID Cards, registration vendors, bar service, and TV

advertisements. They have all completed their work, but their payment was not released.
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Because of that, the vendors whom they said that they would deal are pressurizing us
every day for their payment clearance.

It is Diwali time, and everyone will be waiting for their payment, but the Association is
not at all responsive to the concerns of the vendors. They seem to be not bothered about
anyone. This lethargic attitude spoils many lives, which they should understand.

For crowd registration, Mr. Ram, a registration vendor, who came to our office and
worked for registration purposes rigorously with so much of dedication and hardwork ,
coming to our Office and working from 10 a.m. to night 1 a.m. for few days . Because of
which, the registration went on very well. But for him, the payment was not cleared yet.
We tried our best in telling the Association to organize all District Level Heads Meet
before 3 months of the event, but they organized only on Sep 18, which was 10 days
before the event. If the District Head Meet had been held before 3 months of the expo, we
could have gotten a lot of support financially, sponsor-wise, exhibitor-wise, and work-
wise as well for the expo. .

There was no auditor or professional auditor guidance support from the side of the
Association until we organized the event. Once the event was done, an auditor from the
Association came and asked us to pay GST using our personal expense. From where
should we get the payment and pay the GST? And also, what is the need of the auditor
coming to the office when the event is over? If this auditor had come in advance and
directed us, we could have arranged and done according to their requirement.

We had 10 books, which include invoices, checklist copies, bills, WhatsApp conversation
proof, and mail proof of what all has been done from our side for the IMEC’5. We can
give them to anyone who would like to cross-verify the details.

Mr. Santhosh Damodaran supported and helped us to his maximum in all possible ways.
We have given a suggestion to the Association that if we held a Dedicated Sponsors Meet
at Hotel Saveera before 3 months of the event, we could have gotten more sponsors and,
financially we could have done better, but they didn’t do any such things.

Mr. Jayaraman and Mr. Balavignesh came to CTC the previous day of the expo and saw
all the main stage arrangement and LED arrangement and appreciated us that it was all

good.
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Most of the time, Mr. Jayaraman and Mr. Balavignesh were always on travel. So it was a
challenging task to us to meet, finalize, or communicate with them for any event-related
discussions. It took a lot of time to discuss and finalize anything related to the event.

It took 15 days to finalize the logo. They have taken so much time to approve for the
logo, for which we have taken a lot of efforts, time, and pressure as there was no
dedicated person from the Association side just to say whether to continue or not. So
most of the time we were waiting for no reason.

There was no dedicated person, team, or someone who is responsible from the
Association side to understand what we work, how we work, how much hard work we
have taken, and what kind of pressure we have undergone.

Mr. Balavignesh told us that the IEMS has got extra payment from the exhibitors. A kind
of such can never happen, as it all would come in invoice. Secondly, the exhibitors have
used our registered vendors of Lights set up, tables, hostess, etc. that too they talk directly
and deal with them only. In this context, Mr. Balvignesh has to understand that exhibitors
using registered vendors for their minor jobs, as mentioned above, is the routine and
usual thing happening in every event industry across the globe.

The blame Mr. Balavignesh is raising on us is to purposefully spoil the IEMS name and
taking this as a false advantage in delaying the payment or not releasing the payment.
Once we booked the stall with the exhibitor, we put Mr. Satheesh and his team to call
each exhibitor and got to know their requirements, as no exhibitor should struggle in the
event for their minor services in exhibiting their products. So to help them, we connected
the exhibitor with our registered vendors, who will talk directly and deal with them and
get their required basic services,, such as tables, hosts lighting, etc.,, according to their
budget. Also, the payment dealing is only between the exhibitor and vendors only.

This practice of Registered vendors getting connected to the Exhibitor is a system not
created by us , It has been in practice in the Chennai Trade Centre itself from the
inception of the event being organized there. Also, this is the practice being practiced and
followed all over the world wherever an exhibition is held, the event or expo could be of

any sort.
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We have received a vendor contract from all the vendors whoever worked for the event,
and we have all the contracts with us, and we are ready to submit them to anyone who
requires them for a cross-verification.

We have also appointed our Legal Lawyer from the inception of the exhibition itself. If
they want, he would come and discuss with you for any clarifications.

For the next level of promotion of the Association and the mining industry, we have
completely started the video editing, which nearly takes 1 lakh, which we have not
claimed from the Association, but why this is cited here is that we also try our best and
initiations, to bring the association and mining industry to next level, but why the
Association is dragging the payment and not settling or not even taking any initiation or
responsibility to settle down the payment?

For updating the website with the latest expo completion photos and clippings, it needs
certain payment to be done to the website vendor, but for which we have not raised any
claim. So, when we do so much out of interest and service orientation, why is the
Association is not settling the amount that actually belongs to us ?

In the beginning, Mr. Balavignesh has told us that we will execute the expo in terms of
Sankar movie in a very grand way, but for which he has not done anything as it required
a strong financial team, payment calendar, and investment method to execute the expo as
he said.

Mr. Jayaramam all of sudden wanted to increase the bouncer count doubly, but those are
not essentials. So we accordingly decided and brought in the bouncers of the required
number, and thus we saved 60000 rupees.

Usually, based on count and entertainment only, the IPRS and PPL would fix us the
audio license charges. As we had a two-day event and nearly 500 counts are coming, the
cost charged by IPRS and PPL would be of 500000 lakhs, but our team memeber, Ms.
Archana, Account Manager, spoke to them in such a way, telling them that it would be
only one day and the count would be only 50, so the IPRS and PPL charged us with 1.5
lakhs, and in this we have saved nearly 3.5 lakhs to the Association.

Legal charges for organizing this big event would definitely take the cost of Rs. 100,000,
but the Mr. Jagadeesan reduced it to Rs. 50,000 which has also been accepted by us.



98. Mr. Balavignesh unnecessarily and without even understanding the base reality, and
only by his assumption, throwing false blames on us, stating that we have gotten payment
from exhibitors. In the same way, is it right to ask about all the accounts of the
Association? or Can we blame the Association that they have received payment and used
it for their personal use? . In what way can this attitude and approach be taken as
professional practice? And in the same way, if you ask us, it would be right, and if we ask
you, It won’t be right? How can we all justify this as professional behavior?

99. Mahadhan is a company; they are just an exhibitor. How come Mr. Balavignesh gave
permission for him alone to present on stage? Because stage presentations were decided
only for the sponsors and not for the exhibitors. When in such a case, how come Mr.
Balavignesh could permit the exhibitor? Can we take this that Mr. Balvignesh has got
some money from Mahadhan for association and permitted him to present on stage? Can
we also think this way? Would it be right think this way?

100. So, what the association does within their power is up to them, and in the same
way, when an exhibition is organized, fixing vendors and dealing with them is
completely under the role of the event management team. Hence, Mr. Balavignesh needs
to understand the base reality rather than falsely accusing someone for his personal
grudge offensively.

101. The total payment to be settled for us is Rs. 22,93,896. This has to be released
as we are in need of settling down the payment to all the vendors.

102. The budget copy signed and approved by Mr. Jagadeesan sir is with us and
the same is with the Association as well.

103. So, we request Mr. T.R. Kannan, Director of Mines Safety, Chennai, Tamil
Nadu, to help us in receiving the payment from the Association.

104. Mr. Sugan knows very clearly from end to end how the IEMS team worked hard,
how many people have been involved in this, and how much hard work we all have put in
the Expo.

105. The entire IEMS Team is ready to answer and brief out if any details are required
or clarification needed from our side with all the relevant details.

106. We have all the phone audio recordings of what we have spoken to Mr.

Balavignesh and Mr. Jayaraman regarding the execution of the Expo.



107. Before this event, we have done a personal event for Mr. Jayaraman, for which
Mr. Ramana, in charge of the event, who was with us for more than a month and one
whole week, came to our office and stayed from 10 a.m. to midnight 12 with us,
involving in all our operations and bills, vendor finalizing, and anything related to the
execution of the event.

108. There was no confusion or problem or any such mess of saying yes and no
together or changing the plans as and when they wish. He really and excellently
coordinated the financial segment and approval process, which helped us to execute the
event without any confusion and we could do the event productively. If one such person
had been with this Expo from the Association side, there would not have been any
problems at all.

109. In the initial period of the event, i.e., in the month of June itself, we have
requested the Association to release the fund of 30 lakhs to start and complete certain
important works. But they didn’t give us, and because of which we couldn’t do any initial
work properly. If that 30 lakh had been given to us, we would have done most of the
work excellently.

110. We have already explained in detail to the Association with the AutoCAD
diagram of how the Expo is going to be designed and organized.

111. We kindly request the respectable members to help us in receiving the
payment from the Association with regard to the EXPO- IMEC’5.

e Mr T.R.Kannan, Director of Mine Safety, Tamilnadu
e Mr ChinnaSamy, President, Tamilnadu Stone Quarry, Crushers and Lorry

Owners Association
e Mr James, Secretary, Tamilnadu Mines Safety Association, Chennai Zone
e Mr Jagdeesan, Tamilnadu Stone Quarry, Crushers and Lorry Owners

Association

Payment to settle for the following Vendors

1. Octonorm Stalls Vendors — Shiva

2. Website - Valliappan
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Fabrication — Krishna Balaji
Chandamellam — Mani

Cultural Program — Flyers dance Company — Guna

Dj Zen
Tv Advertisements — Selvam
LED Vendor — Surander

Bar Service — Johny

. Genset Vendor — Adhavan
11.
12.
13.
14.
15.
16.
17.
18.
19.
20.
21.

Trade Test Arrangements — Sathish

Photo and Video — Gautham

Bouncer — Raja

Flower Works — Jagan

Barricade and Q Managers Service — John Prabu
House Keeping — Dynamic babu

Security Service — Pilot Security Service
Electrical Coordination Vendor — Alagiri

Flex Printing — Spark Senthil

IEMS Salary

Seminar Coordinator — Priya

Yours truly,

M. Raj Ganesh
Mob: 9962253522
IEM, Chennali,

Mail:rajganeshg@gmail.com
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